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Disclaimer
This presentation is not a prospectus or an offer to sell securities or a solicitation of an offer to buysecurities.

This presentation (and oral statements regarding the subjects of this presentation) include(s) forward looking statements within the meaning of the Private Securities Litigation Reform Act of 1995, as amended. All statements other than
statements of historical or current facts contained in this presentation, including statements regarding our future results of operations and financial position, industry dynamics, business strategy and plans and our objectives for future
operations, are forward-looking statements. These statements represent our opinions, expectations, assumptions, beliefs, intentions, estimates or strategies regarding the future, which may not be realized. Forward looking statements
are often indicated by terms such as "anticipate," "believe," "could," "estimate," "expect," "forecast," "goal," "intend," "look forward to," "may," "plan," "potential," "predict," "project," "should," "target" "will," "would" and/or the
negative of these terms or other similar expressions that are intended to identify forward-looking statements. The forward-looking statements included in this presentation are based largely on our current expectations and projections
about future events and financial trends that we believe may affect our financial condition, results of operations, business strategy, short-term and long-term business operations and objectives, and financial needs. These forward-
looking statements involve known and unknown risks, uncertainties and assumptions that are difficult to predict or are beyond our control, and actual results may differ materially from those expected or implied as forward-looking
statements. These risks, uncertainties and assumptions include, but are not limited to (i) the impact of any geopolitical tensions or the global COVID-19 pandemic on the global economy, our industry and markets as well as our business,
(ii) risks related to our limited operating history, our history of significant losses and the execution of our business strategy, (iii) risks related to our ability to successfully manufacture and deploy our products and risks related to serial
production of our products, (iv) risks related to our sales cycle which can be long and complicated, (v) risks related to our limited experience with order processing, our dependency on third-party suppliers and external procurement risks,
(vi) risks related to defects or performance problems in our products, (vii) effects of competition and the development of the market for laser communication technology in general, (viii) risks related to our ability to manage future growth
effectively and to obtain sufficient financing for the operations and ongoing growth of our business, (ix) risks relating to the uncertainty of the projected financial information, (x) risks related to our ability to adequately protect our
intellectual property and proprietary rights and (xi) changes in regulatory requirements, governmental incentives and market developments. Moreover, new risks emerge from time to time. It is not possible for our management to
predict all risks, nor can we assess the impact of all factors on our business or the extent to which any factor, or combination of factors, may cause actual results to differ from those contained in any forward-looking statements we may
make. In light of these risks, uncertainties and assumptions, the forward-looking events and circumstances discussed in this presentation may not occur and actual results could differ materially and adversely from those anticipated or
implied in the forward-looking statements. We caution you therefore against relyingon these forward-lookingstatements, and we qualify all of our forward-looking statements by these cautionary statements.

The forward-looking statements included in this presentation are made only as of the date hereof. Although we believe that the expectations reflected in the forward-looking statements are reasonable, we cannot guarantee that the
future results, levels of activity, performance or events and circumstances reflected in the forward-looking statements will be achieved or occur. Neither we nor any other person assumes responsibility for the accuracy and completeness
of the forward-looking statements. Moreover, neither we nor any other person undertakes any obligation to update any forward-looking statement to reflect events or circumstances after the date of this presentation or otherwise. You
should read this presentationwith the understandingthat our actual future results, levels of activity, performance and events and circumstances may materially differ from what we expect.

Unless otherwise indicated, information contained in this presentation concerning our industry, competitive position and the markets in which we operate is based on information from independent industry and research organizations,
other third-party sources and management estimates. Management estimates are derived from publicly available information released by independent industry analysts and other third-party sources, as well as data from our internal
research, and are based on assumptions made by us upon reviewing such data, and our experience in, and knowledge of, such industry and markets, which we believe to be reasonable. In addition, projections, assumptions and estimates
of the future performance of the industry in which we operate, and our future performance are necessarily subject to uncertainty and risk due to a variety of factors, including those described above. These and other factors could cause
results to differ materially from those expressed in the estimates made by independent parties and by us. Industry publications, research, surveys and studies generally state that the information they contain has been obtained from
sources believed to be reliable, but that the accuracy and completeness of such information is not guaranteed. Forecasts and other forward-looking information obtained from these sources are subject to the same qualifications and
uncertainties as the other forward-lookingstatements in this presentation.

This presentation may include certain financial measures not presented in accordance with IFRS. Such financial measures are not measures of financial performance in accordance with IFRS and may exclude items that are significant in
understanding and assessing our financial results. Therefore, these measures should not be considered in isolation or as an alternative to loss for the period or other measures of profitability, liquidity or performance under IFRS. You
should be aware that our presentation of these measures may not be comparable to similarly titled measures used by other companies, which may be definedand calculated differently.

The trademarks included herein are the property of the owners thereofand are used for reference purposes only. Such use should not be construed as an endorsement of our products or services.
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CUSTOMERS

What we do

Mynaric produces laser communication equipment for long distance, high data 
rate, secure and spectrum-free wireless data transfer between satellites, 
aircraft, drones, and the ground.

We are a key enabler for space, air and mobility communication networks.
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VISION

PRODUCT STRATEGY

Strategy: Laser Communication. Made Scalable.

PRODUCT LINES



5 |

300+
Employees

150+
Qualified engineers

40+
Nationalities

Stefan Berndt–
von Buelow

Mustafa Veziroglu

Joachim Horwath

Global Footprint and Experienced Management

Munich

Los Angeles

Washington D.C.
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Today’s connectivity is limited
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4G/5G/6G
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Why Laser Communication
Public distribution
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10+ Years Experience 
with Laser Communications

2022 2023

DemonstratorDemonstratorDemonstratorSingletonSingleton

Founded by 
experts of the  
German 
Aerospace 
Center (DLR)

Opening of 
serial production 
facility

IPO on Nasdaq 

World record 
1 Gbps 
transmission

World record
10 Gbps 
transmission

IPO on Frankfurt
stock exchange

Long distance 
demonstration
over 140 km

HAWK
Pre-series product

CONDOR Mk3
Series product

Scale

NOW
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Investment 
Highlights
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Significant anticipated growth potential in markets

Government and commercial programs drive 
near-term technology adoption and validation

Well-positioned in the government and commercial 
market with significant recent program wins

Differentiated technology ensures 
strong competitive positioning

Focus on serial production unlocks economies 
of scale and rapid production ramp-up

Key investment highlights
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10x growth of constellation satellites

Sources: Unition of concerned scientists, Beyond Earth Institute, Mynaric estimates

Communication 
constellations

10x 10x
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2030
Today

Time
2020
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Sources: ARK Invest, Allied Mind Research, Presedence Research, ResearchandMarkets, Company estimates, End market volume as estimated for 2030
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UAV MANNED MILITARY CIVIL AIRCRAFT

Government and commercial programs drive 
near-term adoption

UAV: unmanned aerial vehicles
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Significant recent program wins

TRANSPORT LAYER TRACKING LAYER NExT

undisclosed US 
customer

RESEARCH PROGRAMSOTHER PROGRAMS

PROLIFERATED WARFIGHTER 
SPACE ARCHITECTURE (PWSA)
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Unlocking economies of scale
Public distribution

Learning curve expected to 
reliably decrease costs while 
production volume increases

✓ Material cost: Decreased around 
80% already 

✓ Assembly cost: Expected to decrease 
with production ramp-up

Serial production expected to unlock 
attractive business economics

CONDOR Mk1 CONDOR Mk2

~80% 
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unit costs
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Production investment complete for up to 2000 
units/year

Dedicated Serial 
Production Facility

In-House Optics 
Production
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1H2023

Financial 
Results
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Key Business Metrics

✓ Quantity of all open terminal 
deliverables

✓ Received purchase orders and 
signed agreements

✓ Considers the most likely 
contract option if there are 
multiple

✓ Removed from backlog once 
converted into revenue

✓ Payments received as 
milestones along customer 
program delivery

✓ Payments commence during 
integration phase and continue 
through product delivery phase

✓ Typically an indicator for 
upcoming revenue recognized 
after product delivery

OPTICAL COMMUNICATIONS 
TERMINAL BACKLOG

CASH-IN FROM 
CUSTOMER CONTRACTS*



20 |

1H23 Key Performance Indicators

* non-IFRS measure. Cash-in from customer contracts includes payments from customers under purchase orders and other signed agreements, including accrued payment milestones under customer programs. We often accrue 
meaningful payment milestones already during the integration phase that precedes customer deliveries, and we believe cash received from customer contracts are a meaningful indicator of upcoming revenues to be recognized 
during the product delivery phase of customer programs. **Optical communications terminal backlog represents the quantity of all open optical communications terminal deliverables in the context of signed customer programs 
at the end of a reporting period. Optical communications terminals are defined as the individual devices responsible for poin ting the laser beam and capable of establishing a singular optical link each. The optical communications 
terminal backlog includes (i) optical communications terminal deliverables related to customer purchase orders; and (ii) optical communications terminal deliverables in the context of other signed agreements. Backlog is 
calculated as the order backlog at the beginning of a reporting period plus the order intake within the reporting period minu s terminal deliveries recognized as revenue within the reporting period and as adjusted for canceled 
orders, changes in scope and adjustments. If there are multiple options for deliveries under a particular purchase order or b inding agreement, backlog only takes into account the most likely contract option based on 
management assessment and customer discussions.
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1H23 Key Income Statement Figures

Consolidated financial statements are prepared in accordance with Internal Accounting Standard 34 ‘Interim Financial Reporting’, as adopted by the European Union.
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2H2023 and beyond

Outlook
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2023 Key Performance Indicators Outlook

* non-IFRS measure. Cash-in from customer contracts includes payments from customers under purchase orders and other signed agreements, including accrued payment milestones under customer programs. We often accrue 
meaningful payment milestones already during the integration phase that precedes customer deliveries, and we believe cash received from customer contracts are a meaningful indicator of upcoming revenues to be recognized 
during the product delivery phase of customer programs. **Optical communications terminal backlog represents the quantity of all open optical communications terminal deliverables in the context of signed customer programs 
at the end of a reporting period. Optical communications terminals are defined as the individual devices responsible for poin ting the laser beam and capable of establishing a singular optical link each. The optical communications 
terminal backlog includes (i) optical communications terminal deliverables related to customer purchase orders; and (ii) optical communications terminal deliverables in the context of other signed agreements. Backlog is 
calculated as the order backlog at the beginning of a reporting period plus the order intake within the reporting period minu s terminal deliveries recognized as revenue within the reporting period and as adjusted for canceled 
orders, changes in scope and adjustments. If there are multiple options for deliveries under a particular purchase order or b inding agreement, backlog only takes into account the most likely contract option based on 
management assessment and customer discussions.
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investors@mynaric.com

Thank you!
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